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MaBnolakd amoTEAEC AT

‘Emelta amo Tn PEAETN TOV CUYKEKPLUEVOU KEQPAAALOV,

Qo clote o€ Bcon va:

» Kabopioete v évvola TG 0TPATNYIKNG.

* AVayvwploETE TO OPAUA KAL TNV ATTOCTOAN TNG
ETILYELPTIIONG.

o AlaYWPLLETE TIG EVVOLEG ETULPLKT] OTPATIYLKT),
OTPATNYIKN EMLYELPTLATIKTIC LOVASAC
(AVTOY®WVIGTIKY] OTPATIYLKT)) KL AELTOUPYLKT)
OTPOUTIYLKT).

* Avayvwpllete ta Baotkd nTruata Tov oxetidovtoal
LLE TT OTPATNYLKI] EVOG 0PYAVIOUOV, CUUPWVA LE TO
MOVTEAO SLEPEVVIOTC GTPATNYLIKIG.



Oplopot otpatnykng (1)

* «0 K0tBoPLOUOG TWV LAKPOTIPODEC LWV CKOTIWV KoL
OTOXWV ULAG ETILXEIPNONG, N VIOBETNON
OUYKEKPLUEVWV OPACEWY, KABWGS KOl | KATAVOUT)
TWYV ATIOPALTNTWY TTOPWV YLA TNV ETMITELEN AVTWV

TWV OKOTIWV»
Alfred D. Chandler

* «H avtaywvioTikn oTpatnyLkKr oxeTI(ETAL LE TN
SlapopoTtoinon dpactnplotntwy. [Ipokeltal yia
TN CVVELSN TN ETLAOYTY) ULAG SLAPOPETIKNG OUAS OGS
SPACTNPLOTNTWY, TIPOKELUEVOV VA TIPOCPEPOEL Eva
LOVAOLKO PElypa aElogy»

Michael Porter



Oplopol otpatnykng (2)

e «Eva “potiffo” (pattern) mov avadvETHL EMEITA ATIO
LLX OELPA ATIOPACEWV
Henry Mintzberg

e «H pakpompoBeoun katevBuvon TwVv
SPACTNPLOTHTWYV EVOG OPYAVIOUOU»

Exploring Strategy



Oplopol otpatnykng (3)

What is Strategy?
https://www.youtube.com/watch?v=TD7WSLeQtVw

e Y& olo edio avtaywvi{OUOOTE;

e Tt povadikn aia TpooBETOLUE;

e Ti mOpOLC KAl SEELOTNTES XPNOLLOTIOLOVUE;

* [Iwg Statnpovpe TNV aia oV TTPOCPEPOVE;



Tpelg opiovteg TG oTpatnykng (1)

* OpilovTtac 1:
Enéktaon kat mpootaocia twv facikwv
(TPEYOVOWV) ETLXELPNUATIKWV SPpAOTNPLOTN TWV
N SpaoTnpLloTHTWV KOPUOU

* OpilovTtac 2:
Xtloo avadvouevwy ETIYEIPNUATIKWY
dpaoTnploTHTWV

* OptlovTtac 3:
Anutovpyia Biwoiuwyv emiroywv



Tpeig opiovteg TNG oTPpATNYLIKNG (2)

A

Opilovtacg 3 > Anuiovpyia Biwoipwv emAoywv
Képdn
Opilovrag 2 > Xtiowo avadudpevwy MXEIPNUATIKWY
dpaotnplothtwv

Opilovtacg 1 > Enéktaon kai mpootacia Tn¢ Bacikng
emyeipnuatikng dpaoctnpiétnTag

Xpovocg (£€Tn)

2xAnHa 1.2 Tpeig opilovteg TG OTPATNYIKAG

2 nueiwon: Ta «<k€pdn» otov opilovTio aéova umopouv va avtikataotabouv and AAAOUC OTO-
Xoug, mou Sev emikevipwvovtal oto kKEpdog (non-profit objectives). O «xpovog» umopei va ava-
PEpeTal O€ Aiya N\ Kal o€ TOAAG £€T1.



XapaKTNPLOTIKA OTPATNYIKWYV amo@acewy (1)

flj

OL OTPATNYLIKEG ATTOPACELG EXOVUV OXECT LLE TOV
OKOTIO KOL TNV KATELOLVOT TWV
Spacrnptorﬁrmv EVOG opyocwcmm')

H Grpom]yum EXEL VO KAVEL UE TNV TAUTLON
(matchlng N fit) Twv dpactnploT)TWV TNG
ETILYELPMONG LE TO nspLBaM\ov ¢G.

H Grpom]yum EXEL VO KAVEL LE TNV TAUTLON
(matchlng N fit) Twv Spacrnptornrmv ™G
ETILXELPMNOMG UE TIG SLKEG TNG LKAVOTNTEG KOL T
HECO TTOV SLAOETEL

OL OTPATNYLKESG ATIOPACELG EXOUV LEYAAO
AVTIKTUTIO 0TOVG SLABECLHOVG TIOPOUG [LAG

ETILXELPMOMG.



XapaKTNPLOTIKA OTPATNYIKWYV ATOPACEWY (2)

5. OLOoTPATNYIKEG ATTOWAOELS ETINPEALOVY AUECH
KOl TIG AELTOVPYLKEG amo@doelS (operational
decisions).

6. OLOTPATNYIKEG ATOPACELS EMNPEAlOVTAL, OXL
LOVO aTIO TIG SLAPOPES SUVAUELS TOV EEWTEPLKOV
mepBaiiovTtog Kol ammo TNV VTTapén StaBEciuwy
TOPWV, AAAX KoL aTtO TIG aSlec KoL TTPOCOOKLEG
OAWV AVTWV TIOV EXYOVV OTA XEPLX TOUG SUvaun
(power), HEoa Kal YOpw OTTO TNV ETLXEIPNOT).

7. OLOTPATNYIKEG ATIOPACELS TTAVTA
EMMNPEA(OLVV TNV LAKPOTIPOOETUN TTOPELA TWV
ETILYELPNCEWV.



Emtimeda otpatnywkng (1)

* H eTtapikn otpatnykn (corporate-level
strategy) aoxoAeltal LE TO CUVOALKO PACUX
(scope) Twv SpacTNPLOTIITWVY EVOG OPYAVIOUOV,
OAAG KoL LE TOV TPOTIO LLE TOV OTTOLO TTpOOoTIBETOL
ala OTIC EEXWPLOTEG VTEG SPACTNPLOTTEG.



Emtimeda otpatnykng (2)

* H oTpatnyik) EMYELPUATIKIIC HOVASAC
(business-level strategy) aoxoAeital pe
AelTovpyia KABE EEXYWPLOTNG ETILYELPTLOTIKNG
SPUCTNPLOTNTAC TOV OPYAVLIOUOV KOL TOV TPOTIO UE
TOV 0Ttolo avTr) Ba Elval AVTAYWVLIOTIKY OTLG
EKAOTOTE AYOPEC.



Emtimeda otpatnykng (3)

* H Asttovupykn otpatnywkn (operational
strategy) aoxoAeltal LLE TOV TPOTIO LLE TOV OTIOLO
KAOE KOUUATL TOV OPYAVIGUOU VAOTIOLEL
ATOTEAECUATIKA TIG OTPATNYLIKEG TTIOU £XOVV
emiAeyel ota 6V0 avwTepa eTimeS A (ETALPLKT)
OTPOTNYLKN KOL OTPATNYLKN ETILXELPTUATIKNG
Lovadag), o€ oxEON UE TOUG TTOPOVG, TIG
SLaOIKACLEG KOl TOUG avO pwmouG.



Emtimeda otpatnywkng (4)

Etaipix)
OTPATNYLKN

ZTPATNYLKN
ETILYELPMUOTIKNG LOVASAG

A€LTOVPYLIKY) OTPATNYLKN

H dia@opomoinomn g Vice Media:

aTo To TEPLOOIKO Vice otnv (Spuon
KOTAOTNUATWY ALXVIKNG TTWANONG
poUxwV, otV £kdoon BLBAlwVY kaL otV
TAPAYWYN OLASIKTUAKWV EKTIOUTIWV

BEATIWOEL 6TO HAPKETIVYK KAL TO
TEPLEXOUEVO TOV TEPLOSIKOV Vice,
TIPOKELUEVOV Va auénBel To
AVAYVWOTIKO KOLWVO

H Aeitoupylkn otpatnykn g
Vice otdxeve otnv vAomoinon
TOU P1A0S0Eov oxediov
TAYKOOULOG OtVATITUENG



ANAwon otpatnyLknG (strategy statement)

H AM)Awon ZTpatnyLkC MPETEL va TIEPLAXUPBAVEL
TPlA BACIKA CLOTATIKA:
* TOUG Bao1KOUC 0TOXOVG TIOV £XEL BECEL O

OPYOVIOULOG, KABWGE KoL TNV ATTOOTOAT] KOL TO OpOLLo
oV OLaOETEL,

* TO PAaopa (scope) Twv SPacTNPLOTITWV TOV
0pYOVIGLOV,

* T OVYKEKPLUEVA TTAEOVEKTNUaTA (advantages) 1)
IkavoTtnTteS (capabilities) mov dtabétel wote va
EKTIAT|PWOEL TN OTPATNYLKY) IOV £XEL VIOOETNOEL



‘Opapo KoL ItooToAN

To ITOY Ba T'}\Gskav T oTEAEXT va BpeBel n emtiyeipnon
TOVUG 0TO UEAAOV, CUXVA OVOLALETOL OPOLp (VlSiOrB KaL/M
ATOO0TOAY (mission).

[ToAvTtéAela 1) AvaykolotnTa;

e [Ipoo@atn poda otn oTpaTNYLKN Slolknon ...
e KaAn Atagnuion!

e [liotomoinon pe ISO!

[Mpayuotikn Avaykn

e [IpwTap)Kol KPIKOL ATIO TOUG OTIOLOVG ATTOPPEOLYV OL
OTPATNYLKOL 6TOXOL, 1 (81 1 OTPATNYIKT) KL OL
OTPATNYLKEG KLVT)OELG.

e EEao@aAllel opo@mvia KoL Eva KOLVO 0KOTIO.

e ALVELTO YEVIKO ETILXELPNOLAKO OTIYHO KL KALLLAL.



Opapa (1)

H SnAwon Tov opapatog Ba TTPETEL VA ATTAVTA GTO
Baolko epwtnua, «TL BEAOVIE VO YIVOUUE 6TO LEAAOV;»

'Eva EekdBapo opapa amoteAel To vToadpo yia
SNULoOVPYLA TNG ETULPLKTG ATIOGTOANG.

H SnAwon tov opdpatog Ba mpéEmeL va elval ovvToun,
KOTA TTPOTLUNOTM Ul TPOTAON KAl Oa pEMEL va
OVUUETEYOVV OTT SLadikao o avATTLENG TNG 00O TO
SUVATOV TTEPLOCOTEPN OTEAEYT

‘Eva kowvo opaua on utoupya Lo Guvoxn sv&oc(pspovroov
IOV lmopa va VU WO EL TOUG spyalousvoug amo TNV
LLovoTovia ™mg KaOn uepwnq TOVG epyamag KOL VO TOUG
00N YNOEL GE EVA LOVOTIATL EVKALPLWV KL TIPOKAT)GEWV.



Opapa (2)

TABLE 2-1 Vision Statement Examples

Tyson Foods’ vision is to be the world’s first choice for protein solutions while maximizing shareholder value. (Author comment:
Good statement, unless Tvson provides nonprotein products)

General Motors™ vision is to be the world leader in transportation products and related services. (Author comment: Good statement)

PepsiCo’s responsibility is to continually improve all aspects of the world in which we operate—environment, social, economic—creating
a better tomorrow than today. (Author comment: Statement is too vague; it should reveal beverage and food business)

Dell’s vision is to create a company culture where environmental excellence is second nature. (Author comment. Statement is too
vague; it should reveal computer business in some manner, the word environmental is generally used to refer to natural environment
50 1§ unclear in its use here)

The vision of First Reliance Bank is to be recognized as the largest and most profitable bank in South Carolina. (Author comment:
This is a very small new bank headquartered in Florence, South Carolina, so this goal is not achievable in five years, the statement
1§ foo futuristic)

Samsonite’s vision is to provide innovative solutions for the traveling world. (Author comment: Statement needs to be more specific,
perhaps mention luggage; statement as is could refer to air carriers or cruise lines, which is not good)

Royal Caribbean’s vision is to empower and enable our employees to deliver the best vacation experience for our guests, thereby
generating superior returns for our shareholders and enhancing the well-being of our communities. (Author comment: Statement

1§ good but could end after the word " guests”)

Procter & Gamble’s vision is to be, and be recognized as, the best consumer products company in the world. (Author comment:
Statement is too vague and readability is not that good)




AmootoAn (1)

e Miax SAwon Tov A0yov VTTapENG TNG ETLYEIPTIONG.

* ATTAVTA OTO EPWTNUNX «TL SOVAELX KAVOUUE;».

* ATTOKOAUTITEL TTOLOV ETIOVUEL VX UTINPETTOEL T
eTLXElpNON.

e Avaykalo yio va BE0EL TOV ETALPLKOVG OTOYXOUGS Kol
TOV OXESLAGLO TNG OTPATNYLIKTG.



AmootoAn (2)

1. IleAateg - IloloL elval oL TTEAATEG TNG ETTLXEIPNONG;

[Ipoiovta 1 Ymmpeoieg - [Mowa eival ta faoikd mpoiovta 1

UTINPECLEG TNG ETLXELPTONG;

Ayopeg - T'ewypa@kd, Tov avTaywVIETAL T ETILXELPNION;

TexvoAoyia — Elval n emiyelpnon TEXVOAOYIKA ETKALPN;

Evola@epov yia BlwotpotnTa, avamtuén Kat kepdogopia.

droocopla - IMoleg elval oL Baoikeg apxeg, aieg, ISaVIKA

KOL NOLKEG TIPOTEPALOTNTES TNG ETLXELPTONG;

7. Self-Concept - [Toto €lval To LOLAITEPO AVTAYWVIOTIKO
TAEOVEKTT LA 1] KUPLX LKOVOTTTA TNG ETTLXEIPNONG;

8. Evola@epov yla tn dnuooia etkova — Avtamokpivetal
ETILXELPNOT OE KOWVWVIKEG KoL TIEPLBAAAOVTIKEG VUTTODEDELG;

9. Evéiagepov yia epyalopEvous — ATToTEAOVV oL EpyalOeEVOL
TOAUTLUO TIOPO YL TNV ETLXELPON;

=

e



AmootoAn (3)

* Evpv pacua, Sev meplAapuavel CUYKEKPLULEVOUG
OLKOVOULKOUG 0TOX0VG, apLlOoVs, TOO0OTA, KTA.

e Atyotepeg ato 250 Agelc.

o Eumveel

e MIAQEL VLA TN XPNOLUOTNTA TWV
TPOTOVTWV/VUTINPECLWYV IOV TIAPEXEL 1) ETILYELPTIOM).

o Yyeolaletal yla va SlapkEoel o€ BaBog xpovou.

o [leplAauBAVEL APKETA ATIO TA TTAPATIAVUW EVVEN
XOAPOUKTTPLOTIKA.



[Tapadetyuata Etaipikwv AmootoAwyv (1)

¥ pePsICO

e We aspire to make PepsiCo the world’s (3) premier
consumer products company, focused on
convenient foods and beverages (2). We seek to
produce healthy financial rewards for investors (5)
as we provide opportunities for growth and
enrichment to our employees (9), our business
partners and the communities (8) in which we
operate. And in everything we do, we strive to act
with honesty, openness, fairness and integrity (6)

e Ynueilwon: Ta vovuepa otnv TapPEVOEST avTATIOKPIVOVTAL OTIG 9
SO TACELG TTOV TIAPOVOLALOVTAL TTOPATIAV W



[Tapadetyuata Etaipikwv AmootoAwy (2)

e Dell’'s mission is to be the most successful
computer company (2) in the world (3) at
delivering the best customer experience in
markets we serve (1). In doing so, Dell will meet
customer expectations of highest quality; leading
technology (4); competitive pricing; individual and
company accountability (6); best-in-class service
and support (7); flexible customization capability
(7); superior corporate citizenship (8); financial
stability (5)



[Tapadeiypata Etaipikwv AmootoAwyv (3)

@ PIAGGIO

* H amooTtoAn) pag elval va TpwTaywVIGTI|COVUE
TOYKOOULWG GTNV LKAVOTIOINOT TWV VYK WV
LETAKIVIONG TIPOCEPEPOVTOG AVCELS LLE TIOLOTLKA
AVWTEPA TIPOTIOVTO KL VTINPECLEG.

* Na cuvelo@epove e KABE TpOTO 0TN SLlEKSIKNON
KAAVTEPNG TTOLOTNTAG {WNG ETLKEVTPWVOVTOAG TLG
TPOOTIADELEG LOG OTNV TIPWTOTOPLA KOL 0TNV
OLUVEXT avaBaBLon TwV VTINPECLWY KoL TWV

TPOIOVTWYV TIOV TIPOCPEPOVLE OTOV TIEAXTT).



[Tapasdetypata Etaipikwv Atootoiwy (4)
PG

e Procter & Gamble will provide branded products
and services of superior quality and value (7) that
improve the lives of the world’s (3) consumers. As
a result, consumers (1) will reward us with
industry leadership in sales, profit (5), and value
creation, allowing our people (9), our
shareholders, and the communities (8) in which
we live and work to prosper



Movtedo Alepevvnong ZTPATNYLIKNG




YTpotnywkn 8eon (1)

H otpatnykn B<on (strategic position) avadvetal
LECO OTTO T1) SLEPEVVYTON TNG ETMIOPACT G TTOV
aokKoVV 0T oTpatnykn: (o) To eEWTEPLKO
mepLBaiirov, () oL CTPATNYIKEC LKAVOTNTEG
(mopot kot §e€ldtNTES), (V) 0 OKOTOG, Kol (6) 1
KOUATOUPA TOU OPYOVIOLOV.



Ytpoatnykn 6€on (2)




YTpoatnywkn 8eon (3)

Baolka epOTNUATA YL TT) GTPATIYIKT) 0£0m:

o [Toleg lval oL EVKALPLEG KAL OL ATIELAEC TOV
eEwTePLKOV TEPLBAAAOVTOG;

e [Toleg elvat oL ASVVALEG KOl 0L BUVATOTNTEG TOV
OPYQAVICUOV;

* Tlowog elvatl 0 oTPATNYIKOG OKOTIOG TOV
OPYQAVICLOV;

o [Tw¢ TavTileTol | KOVATOUPA TOU OPYAVIOUOV |LE
T OTPATNYLKI] TTOU AKOAOVOEL;



LTPATNYIKEG eTIAoyEG (1)

OL oTPATNYIKEC EMAOYEC (strategic choices)
TEPLAAUBAVOVY ATIOPACELG TIOU ATIAVTOVV € SV0
Baoka epwtnuata: (a) L& TOLEG OTPATNYLIKEG
KatevOvvoelg Oa kivnbet o opyaviopoc; () Me

Tole¢ peBOdovc B vAoTTOMOEL KABE OTPATNYLKN
KatevOuvon;



LTPOUTNYLIKEG EMIAOYEG (2)




LTPOTNYIKEG ETIAOYEG (3)

Baoika epwTNUATA YIX TIC OTPATNYIKEC ETILAOYEC:

e [Towax nEBoSoc Ba xpnotpomonBel TPOKELUEVOL VL
AVTAYWVIOTEL 1] EMLXEIPNOT O KABE CUYKEKPLUEVT
ayopa 1 KAASO;

e [ToLEG VEEG ETTLXELPMUATIKEG SPACTNPLOTNTEG TIPETIEL VAL
TPOOTEOOVV OTO ETALPLKO XOUPTOPUAAKLO;

e Y& moleg S1eBVeiC ayopeg Ba pEMEL va eTteEKTAOEL O
OPYOVIOUOG;

e Kawvotopel o€ tkavomoinTiko fabuo o opyaviolog;

e QA TIPETEL 0 OPYAVIOUOG VO EEXYOPAOTEL AAAEC
ETOLPELEG, VO OSULOVPYTOEL CUUUAXLIEG ) VXX
TPOXWPNOEL LOVOG;



ZTPOTNYIKN otV Ttpaén (1)

H otpatnywkr) 6Ttnv mpagn acyoAsitol e v
TIPAKTLKN EQAPUOYN TWV OCTPATNYIKWV
KOTeEVOVVOEWY TIOV £XOVV ETILAEYEL

H epugoaon divetal ota mpakTIKA (NTNUATA TNG
dlolknong.



LTPOTNYLKN oTtnVv pain (2)




ZTPOTN YK otV Ttpaén (3)

Baoika epwTNUATA YIX TN CTPATNYIKY) OTNV TIPAEN:

* Tloleg oTPATNYIKES ElvAL KAXTAAANAEC, ATMOSEKTEG KA
EPLKTEC;

e TTowx SLadikacia ANYPN G oTPATNYIK®WV ATTOPACEWV
amolteital;

e ITowx eival n amattoVPEVT] OPYAVOTIKY SO KAl TTolX T
KATAAANAQ GCUOTI|NATA;

e TTwg Ba TTPETEL 0 OPYAVIOUOG VO SLAYELPLOTEL TNV XAAXYN
IOV TILIOAVOTATA ATIXLTELTAL;
e «Ilolog Ba TTpemEL va KAVEL T, 0T1 Sladlkacio EQAPUOYNG ULAG

oTpatnYKNG; Moot avOpwmoL O epTTAAKOUV, KOL TIOLEG
SpaoctTnpLoTnTEC O TTPETEL VL avaAGBou;



ALASIKOOLEG AVATITUENG OTPATNYLKNG

* HAoyikn-avaAvtikn wpoosyyion (rational-
analytic view) vrtootnpilel OTL Ol CTPATNYLKEG
AVATITUOGOOVTOL LLE TN XPTOT ULAG AOYLKNG Kol
avoAVTIKN G Stadilkaoiag n omoia, cuvnBwe,
KaBodnyeltal KoL EAEYXETOL ATIO TOL OTEAEXN TNG
aVWTATNG SLOIKTONCG.

* Hmpoo&yyion ¢ avadvouevng oTpaTnyIKNC
(emergent view) vtootnpileL OTL OL OTPATNYLIKEG OEV
VAT TUOOOVTOL ETELTA OO KATIOLX TIPOBEDOT 1] £V
OUYKEKPLUEVO oXESLO, AL TElVOLY va avadVoVTaL LLE
TO TMEPAC A TOV XPOVOV, GLUVIOWES WG ATIOTEAET U
aOPOLOTIKWV 1 TUXULWV ATIOPACEWV.



Baowka otolyela evog otpatnylkov oxedlov

* ANAWON CTPATNYLIKNG

* ATOGTOAY], Opao Kol 6TOXOL

* AvaAvon eEwteplkoV TEPLBAAAOVTOG

* AvaAvon LKAVOTNTWV

e YTPATNYLKEG ETMIAOYEG KOL TIPOTELVOUEVEG
OTPATNYLIKEG

* Jlopot

* Baolkes aAdayeg



Yuvoymn kepaAaiov (1)

e H otpatnykn amoteAel TN pAKPOTPOOec T
KaTEVOLVVON TWV SPACTNPLOTITWV EVOG OPYAVIGUOU.
M S)AWOMN OTPATNYIKNG TIPETIEL VA TIEPLAXULPBAVEL
TOUG GTOYXOVUC TOV OPYQAVIGUOV, TO (PACHA TWV
SPUCTNPLOTITWVY TOV, KAOWE KUL T AVTAYWVICTIKA
TAEOVEKTIUOTA TTOV O£TEL 0 OpYyaAVIOUOS 0T SLdBeo
TWYV CTOXWV KoL TWV SpACTNPLOTITWY TOV.



Yovoymn kepaAaiov (2)

e H eTapLK1) 6TPATYLKT] AOYOAE(TAL UE TO CUVOALKO
PACUA TWV SPACTNPLOTNTWY EVOG OPYAVIOHOU, N
OTPATNYIKN ETLYELPTHATIKTC povadac (1)
OVTAYWVIOTIKN OTPATNYLKT) QOYXOAELTAL LLE TOV TPOTIO
LLE TOV OTTOL0 0 OPYAVIOUOG B avTaywVvIoTEL 0€ KABE
EEXWPLOTT EMLXELPMUATIKN HovAadSa Tov SLaBETEL EVW N
AELTOVPYLKT) GTPATIYLKT) AOXOAE(TAL [LE TNV
EPUPLOYT) TNG ETALPLKTG KL TN G AVTUYWVIOTIKTG
OTPUTNYLKNG.



Yovoymn kepaAaiov (3)

e To Movtédo AtepevnonC ZTPATNYIKNG
meplAapBavet: (a) v Katovonon tneg oTPUATIYIKTC
0£omc Tov opyaviouov, () v a&loAdynon Twv
ULEAAOVTIKWV OTPATNYIK®WV EMAOYWV, (V) KoL TN
SLoXElpLOTM TNG OTPATNYLKNG OTNV TIPALN.

* H otpatnyikn avamtUooeToL TOOO HECA ATTO UL
AOYIKN-VAAVTIKT] TIPOGEYYLOT, 000 KAL HECK ATIO
uioe um dounpévn dradikaoia (avadvopsvn
OTPOATNYLKN).



Yuvoym kepoaAalov (4)

* H SMAwon Tov opauatog Ba TIPETEL VO ATIAVTA GTO
Baoko epwtnua, «TL BgAovue va yivouue oto
ueEAAov;». 'Eva EexdBapo opapa amoteAel To
vmtoBabpo yio T SnUovpyla TNG ETALPLKNG
OLTTOO TOATG.

 H amootoAn mpokeLltal yia g SAwot tov A0yov
VTTAPENG TNG ETLXEIPNOTNG. ATTAVTA OTO EPWTNUO «TL
SOVAELX KAVOUUE;». ALKBETEL 9 YAPAKTNPLOTIKA



Evxaplotw ywo tnv
TIPOOCOYN OUG



